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KEYNOTE TOPICS:

Negotiate to Win
How to Get the Best Deal Every Time!

From the profusion of negotiation theories, strategies, ploys, and gambits, Jim Thomas,
"America's Negotiating Coach," has extracted the techniques that work, again and again, in
the real world. They're packed into this intense, irreverent, boisterously funny presentation.
Negotiate to Win has helped tens of thousands of participants negotiate their way to
greater success. Jim’s fresh, bold approach to negotiating combines potent techniques with
his extraordinary personal experience and spellbinding style. You'll be entertained as you
learn how to Negotiate to Win.

No two Negotiate to Win presentations are ever the same. Because the needs of every
audience are different, Jim customizes every talk he gives. However, if your group’s issues
and requirements are particularly specialized and homogeneous, Jim can deliver a
Negotiate to Win program focused exclusively on those concerns. Negotiate to Win can
be customized for salespeople, purchasing professionals, women, executives, information
systems professionals, engineers and scientists, labor relations professionals, and other
groups with special interests.

Everyday Negotiating
The things you need to know. ONLY the things you need to know.

Good negotiating isn’t just about business or government. Life is a series of negotiations, and
all of us are negotiators. In fact, almost all of our dealings with others call for some sort of
negotiating. In Everyday Negotiating, Jim gets down to the basics and puts negotiating in
terms everyone can understand. With wit, charm, intensity, and wisdom, he provides the key
concepts and nitty-gritty tools that help even the most inexperienced, hesitant participant
hammer out a better deal — with children, spouses, parents, contractors, salespeople, and
anyone else — every time.

Common Ground Seminars » 8300 Greensboro Drive, Suite 800 » McLean, VA 22102 » (703) 287-8753 » www.commongroundseminars.com







